
GoGrid 
CASE STUDY

KEY COLOCATION SITE IN THE 

HEART OF SAN FRANCISCO’S 

FINANCIAL DISTRICT



As a fast-growing technology company 

headquartered in the San Francisco Bay 

Area, you need a scalable data center with 

a robust infrastructure and experienced 

operations team to support the cloud-based 

services you provide to your customers. 

Where do you turn? 

The Client: 

Headquartered in San Francisco, California, GoGrid enables companies to 

evaluate and run multiple on-demand big data solutions quickly, simply, 

reliably and cost-eff ectively. With more than a decade of experience host-

ing complex infrastructure for businesses around the globe, it’s considered 

the world’s No. 1 on-demand platform for evaluating and running big data 

technologies.
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 GoGrid needed a state-of-the-art data center 
in the heart of the financial district to 

be up and running within days.
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Digital Realty  
delivered a customized  
colocation data center 
that can be modified 
rack by rack as our 
business continues  
to grow and evolve..

”

The Challenge: 

As more and more enterprises around the 

globe are turning to cloud-based services 

to run big data and other applications and 

platforms, GoGrid had been outgrowing 

the technical operations that support its 

data storage, management and delivery 

offerings. Therefore, in August 2010, the 

firm shared its requirements with Digital 

Realty: It needed a scalable data center 

with a robust infrastructure and experi-

enced operations team to support the 

cloud-based services it provides to its 

customers. The kicker—the facility had to 

be within walking distance from the firm’s 

headquarters in the heart of San Francis-

co’s financial district.

The Solution: 

After making the investment to retrofit the 

critical infrastructure at 365 Main Street, 

Digital Realty created a much more efficient operating environment for its colocation clients at the facility. The 

team at GoGrid was intrigued by this story, did a walk-through, and liked what it saw. Within days the wheels were 

in motion to get the firm moved in and up-and-running. As of this writing the client has 26 racks with plans to add 

more based on demand.

Summary: 

GoGrid needed additional capacity to be able to grow its business incrementally to meet its customers’ growing 

requirements. Digital Realty was able to provide GoGrid with the flexibility it needed backed by the capacity,  

reliability, commitment to customer service and expertise of a global data center expert. Whether you’re around 

the corner or around the world, Digital Realty can help you to be prepared to meet your customers’ ongoing 

needs and take your business to the next level.

”
- Bobby Brown, Senior Vice President of        
  Global Operations at GoGrid
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About Digital Realty
Digital Realty Trust, Inc. supports the data 

center and colocation strategies of more than 

1,000 firms across its secure, network-rich 

portfolio of data centers located throughout 

North America, Europe, Asia and Australia.  

Digital Realty’s clients include domestic and 

international companies of all sizes, ranging 

from financial services, cloud and information 

technology services, to manufacturing, energy, 

gaming, life sciences and consumer products. 

www.digitalrealty.com

The facility had to  
be within walking  
distance from the 
firm’s headquarters  
in the heart of  
San Francisco’s  
financial district.


